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ABSTRACT

With the increasingly frequent economic exchanges and mutual integration between
countries and enterprises, the status of international business negotiation has become
prominent. How to win the business negotiation and let the country and enterprise make
the most correct decision? This requires not only professional knowledge related to
negotiation, but also solid language skills and good language communication and
expression ability. Language is the basic link for all parties to understand and cooperate
with each other in international business negotiation, which is related to the success or
failure of negotiation. Because of this, it has become an important issue for negotiators to
grasp the opportunity and use various language communication skills in international
business negotiations. Under the background of the sustainable development of modern
international business negotiation, this paper analyzes the importance of language skills,
emphasizes the important role of language skills in reaching a consensus in negotiation,
and foreshadows by emphasizing language skills and how to use them. Through the
induction of language forms and application skills in business negotiations, the purpose is
to lead the main position of language use in international business negotiations. Business
negotiation is closely related to the work of international trade. As a student majoring in
international economy and trade, he / she should accumulate knowledge constantly in
learning and practice, be good at summarizing, scientifically and reasonably use the
knowledge learned, and grasp the appropriate opportunity, so as to win respect and benefit
in international business negotiation.

Keywords: international business negotiation; language skills; principle

II


javascript:;
javascript:;
javascript:;
javascript:;
javascript:;

DL ERBRDONA SRR T 8RE 7, AT RRABK—FEAE. W
BT BB RE, WM
https://d. book118. com/528064140125006100



https://d.book118.com/528064140125006100

